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6 Key Considerations
Before You Buy
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940/2800 of the entire fraction of Lot number nine (9), square
number four (4), having a front of seventy (70) feet by a depth
of one hundred and twenty (120) feet; Lots ten (10) and eleven
(11), each having a front of forty-four (44) feet by a depth of one
hundred and thirty (130) feet; Lot number sixteen (16), forming
the north west corner of Laurel Street and Selene Alley, having a
front of eighty (80) feet on Laurel Street by a depth of one
hundred and fifty-eight (158) feet, the whole in Peter Alley; the
said lots as shown and described according to the plan of St.
Louis Tract, all the above property is situated in that part of the
City of Baton Rouge bounded by Jike & Command and called
'Magustiariu’, being the same property acquired by the Baton
Rouge Gas Light Company as per act of record in Book & Folio
#24 Notarial Acts of the office, together with 940/2800 of all the
buildings and improvements upon said property, as well as all the
machinery, apparatus, pipes and any or all things belonging to it.
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6 Things to Think
About Before You Buy

Buying title automation software isn’t
just a technology decision. It's an
operational one as well.The right tool
should save your team time, reduce risk,
and help you scale without losing the
expertise that makes your operation
successful.

This guide walks through six key
considerations, in plain language, to
help you ask better questions, spot red
flags early, and select the best solution
for your team, your business objectives,
and your processes.

Pricing & Total Cost of Ownership:
How does pricing actually scale as our volume
changes, and when do we see ROI?

Security, Compliance & Risk Management:
Where does our data go, and who can access it?

Where workflow friction shows up:
Does this tool adapt to us - or do we have to adapt to it?

What partnership really looks like:
Who shows up after the contract is signed?

How teams usually measure success:
What changes in the first 30, 60, or 90 days?

Why time to value matters:
How quickly can this move into real production?



"~ How does pricing actually
scale as our volume
changes, and when do we

see ROI?




Pricing & Total
Cost of Ownership

When it comes to pricing, the sticker price is just
the beginning. “

Many title automation platforms charge a mix of
upfront license fees, monthly subscriptions,
per-user costs, and per-transaction fees. On top of
that, there may be implementation costs, training
fees, data conversion expenses, or charges for
integrations and customization.

Software pricing often reflects
only the starting point. The real
cost becomes clear after
accounting for onboarding time,
workflow changes, and the
resources required to manage

Before you commit, ask how pricing scales as your the system.

: : 5 _
volume chahg.es. Will costs increase as you grow™ Title News, 2025
Are there minimums or long-term contracts? And

most importantly, how quickly will you see real

value?

Ideally, pricing should align directly with usage and
outcomes. When you pay only for what you actually
use, every transaction delivers value right away, not
months down the road.

Time saved is money saved. Make sure the math
works in your favor.
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e Where does our data go?
And who can access it?




Security, Compliance
& Risk Management

Title and escrow teams operate in a risk-aware
environment. Automation should strengthen
that posture, not add uncertainty.

Encryption, role-based access, and audit trails
should be standard. With Al involved, buyers
must understand how data is processed and
protected.

The right solution keeps data under your
control, using Al to support expert review.

(1

If a vendor can't clearly
explain how your data is
protected, or how it's used,
that's a risk worth taking
seriously.

Title News, 2025
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Where workflow friction
shows up

Does this tool adapt to
us, or do we have to
adapt to it?




Workflow Fit,
Customization &
Collaboration

A title automation solution should fit the current
way you do your work, and if not, it should be easily

modifiable so it can follow your workflows without “AUT_O ' ath N S h ou | d
forcing you to rebuild everything from scratch. . .
remove friction, not

(1

For example, the solution should allow everyone in | ﬂtrOd uce more
the title research and examination workflow to

collaborate easily and produce documents for use Ste pS

In the next steps of the process, from abstract to

official commitment letter. Title News, 2025

For example, abstractors should be able to easily
collaborate and share their work with examiners,
and the examiner’s finished product ideally is in a
format that's usable as-is for downstream
deliverables and decisions, seamless from albstract
'.-.- to commitment letter.

Assess how much setup effort is required, how

0 0 0 G 5 5 I G O 5 intuitive it is for your team, and whether it will scale
as your operations expand. If applicable,
understand how well it works with legacy or
packaged software you already use.
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How teams usually
I measure SUCCess
|

What changes in the
first 30, 60, or 90 days?




Measurable Value &
Change Management

Have an idea of the actual outcomes you want
to see: reductions in manual hours, faster
closings, lower error rates, or increased staff

capacity. 66
Strong vendors should help you model savings The best RO| isn't
and ROI in advance, and offer straightforward . .
ways to measure results over time. JUSt COSt savi ngs -
- .

- | It's confidence that
Because automation in general is a new way .
to perform the same manual processes, YOour feam iIs set U o
consider training needs, buy-in, and usage to Succeed

monitoring, and ensure quality vendor
resources are available when you need them.
And not just for technical questions. The
vendor you ultimately choose should be
available to discuss with you how other
customers have done what you're about to do,
and best practices that are unique to your
specific business, not generic.

Title News, 2025
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L How quickly can this
move into real
production?




ROI &
Time to Value

Fast ROI is not a differentiator. It's THE

key differentiator. 66
Implementation and adoption speed Pay—per—use models with
directly affect how quickly you see ale) monthly MiNniMmums

lue. Ask how | it takes to start . -
e reduce risk and align

automating real workflows and how

quickly teams become proficient. cost with real-world

usage, accelerating ROI
Measure ROI not only as cost savings, from day one.
but as productivity gains: increased
capacity with the same staff, faster
turnaround times, and reduced
burnout.

Title News, 2025
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Final Thoughts

The time for title research and examination
solutions that empower experts - not replace
them - is now. The right solution keeps
. knowledge in-house, supports how teams
TA\ L()S/t ‘ t ‘ e actually work, and delivers value from day
one. We'd love to help you and your team
level-up by putting the Al in your hands.

If you're considering Al title search and
examination solutions to scale your business,
to level up without having to staff up, to bring

your work back in-house, to have the Al in

your hands (not just inside the “black box"),
let’s talk.

TalosTitle.com/Demo



http://talostitle.com/Demo

